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Presentation

Moderator: Thank you for your patience. The time has arrived and we will now begin the financial results
briefing for TOCALO Co., Ltd. This information session will be held in a hybrid format with a live-streaming
online format in addition to the on-site session.

To begin, | would like to introduce the four people from the Company. First, Mr. Kazuya Kobayashi,
Representative Director, President, and CEO.

Kobayashi: My name is Kobayashi. Thank you.

Moderator: Thank you. Next is Mr. Hiroshi Goto, Senior Managing Executive Officer, Director, General
Manager of Administrative, Headquarters Goto: Thank you.

Moderator: Thank you. Next is Mr. Katsunori Nakai, Executive Officer, General Manager, Corporate Planning
Division.

Nakai: This is Nakai. Thank you.
Moderator: Next is Ms. Aya Masago, Manager, Corporate Planning Division, Administrative Headquarters.
Masago: | am Masago. Thank you.

Moderator: Thank you. After the explanation from CEO Kobayashi, we will have a question-and-answer
session at the venue. We will continue to take questions from those who are participating online this time.

If you have any questions, please use the Q&A function after entering your company name and name.
Questions are welcome during the presentation. CEO Kobayashi, please begin.

Kobayashi: Hello, everyone. | am CEO Kobayashi. Thank you very much for taking the time to attend our
briefing today despite your busy schedule.
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Content

1. Overview of Consolidated Results
FY2025

2 . Forecast for FY2026

3. Announcement of the New Medium-
term Management Plan“TOCALO2030”

Copyright (c) TOCALO Co.,Ltd. All rights reserved

Please begin. These are the three things | will explain today. After the presentation of financial results, | will
explain the new medium-term management plan.
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++ + Highlights of Consolidated Results ~ &EETD
Ne e  FY202s

+m Net sales exceeded the level from the + Ordinary profit also continued to perform
Initial Plan, setting a new record high well, reaching a new record high.

Net Sales Ordinary Profit

B Net Sales UPY Million) C+h7"" ;%/e I Ordinary Profit JPY Million)
=@== Operating Profit Ratio Sl =®= Ordinary Profit Ratio
14,745
58,490

FY2021 FY2022 FY2023 FY2024 FY2025 FY2021 FY2022 FY2023 FY2024 FY2025

Copyright (c) TOCALO Co.,Ltd. All rights reserved.

First, | would like to present our consolidated financial results for the fiscal year ended March 31, 2026.

For the fiscal year ended March 31, 2026, the Company reported net sales of JPY58.4 billion, ordinary profit
of JPY14.7 billion, and ordinary profit margin of 25.2%, both sales and ordinary profit exceeding the initial plan

and reaching record highs.
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4.
+ * Consolidated Results FY2025 [TOCALO_

_F Net Income Attributable to Owners of Parent and ROE

+ Net income attributable to owners of parent increased by 25.0% year-on-year,
and ROE improved to 15.8%, achieving the 15% target

Change
. - +25.0%
[ Net Income Attributable to Owners of Parent (JPY Million)
== ROE

10,060

FY2021 FY2022 FY2023 FY2024 FY2025

Copyright (c) TOCALO Co.,Ltd. All rights reserved.

Net income attributable to owners of the parent company was JPY10 billion, up 25% from the previous year,

and ROE was 15.8%, achieving the target of 15%.
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I . Overview of Consolidated Results &=z

| (P/L) FY2025

® Net sales trended strongly, increasing by 7.9% year-on-year

® Ordinary profit also performed well, increasing by 17.4% year-on-year

(JPY Million)

Result

Amount

Net Sales 100.0% 58,490 100.0% 4,259 7.9%
Operating Profit 22.6% 14,102 24.1% 1,834 15.0%
Ordinary Profit 23.2% 14,745 25.2% 2,186 17.4%
R IR RIS 148% 10,060 17.2% 2,009 25.0%
Owners of Parent

Earnings Per Share (EPS) — 169.19JPY & 33.75JPY —

Copyright (c) TOCALO Co.,Ltd. All rights reserved.

We would like to present for your reference a table of sales profit in comparison with the previous year.
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FY2025 Net Sales (by Segment) =

® Net sales in the Thermal Spray(TOCALO) segment, the largest segment, increased 3.8% year on year; despite a temporary
slowdown in semiconductor and FPD growth, the industrial machinery segment was robust.

® Other surface modification decreased by 14.3% year-on-year, affected by continued inventory adjustments for agricultural
machinery parts

® Overseas subsidiaries performed well, led by the semiconductor- and iron & steel-related fields, with a 31.7% year-on-year

Result Result Amount %

increase

(JPY Million)

Net Sales 54,231 100.0% 58,490 100.0% 4,259 7.9%
B Thermal Spray (TOCALO) 39,213 72.3% 40,709 69.6% 1,496 3.8%
Semicon & FPD 24,114 44.5% 24,813 42.4% 698 2.9%
Industrial Parts 4,872 9.0% 5,652 9.7% 779 16.0%

Iron & Steel 3,927 7.2% 3,963 6.8% 35 0.9%

Others 6,298 11.6% 6,280 10.7% -17 -0.3%

l Other Surface Modif. 2,880 5.3% 2,467 4.2% -413 -14.3%

B Domestic Sub. 2,656 4.9% 2,883 4.9% 227 8.6%

™ Overseas Sub. 9,319 17.2% 12,269 21.0% 2,949 31.7%
Royalty Income 161 0.3% 160 0.3% 0 -0.4%

Copyright (c) TOCALO Co.,Ltd. All rights reserved.

| will explain the financial results by business segment. In the largest segment, thermal spray processing, non-
consolidated, the industrial machinery field performed well, but the semiconductor and FPD fields, the
mainstay of the business, were on a leveling off, and although the business picked up in Q4, it only rose slightly.
In addition, sales of surface treatment processing decreased due to the impact of continued inventory
adjustments in the agricultural machinery sector. Meanwhile, overseas subsidiaries performed well, growing
31.7% YoY.
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<4~

v " Analysis of Ordinary P/L Change =

® Excluding 662 million JPY in lump-sum amortization of
actuarial gains and losses: -1,164 million JPY

. i » Exchange effect was
» |mplemented wage increases, and increased number

Sl i i minimal
of full-time employees, etc.
= Increased sales for Thermal Spray
(TOCALO) and overseas subsidiaries \
Variable UPY Million)
ke ZOSt ratio | ahor costs
- sl < increase  Depreciation
ey Incresse  Exchangs
+100 o D et
=i3e -33 +230
Variable cost ratio remained|| m Increase due to ¥ Subsidy income: 419 million yen
almost flat §ctlve capital ¥ Decreased inventory write-downs
investment
¥ Increased R&D costs etc.

+ 2,186 Million JPY +17.4%

FY2024 FY2025

Ordinary Profit Ordinary Profit
Copyright (¢) TOCALO Co.,Ltd. All rights reserved. 8

This is an analysis of the change in ordinary profit from the previous year. Ordinary profit for the fiscal year
ended March 31, 2026, was JPY14,745 million, an increase of JPY2,186 million from the previous year.

The main reasons for the increase are higher sales and lower variable ratios. On the other hand, the main
factors of decrease were an increase in depreciation and amortization due to aggressive capital investment
and an increase in personnel expenses. The Company amortizes actuarial gains and losses in a lump sum.
Excluding this effect, the personnel cost portion increased by JPY1,164 million.
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W [TOCALO |

+‘(Reference) Ordinary Profit on a Substantive Basis

*m Earning power on a substantive basis, excluding actuarial gains and losses and subsidy income

(JPY million)
FY2021 FY2022 FY2023 FY2024 FY2025
Ordinary Profit 10,571 11,003 9,662 12,558 14,745
Actuarial Gains and Losses 35 64 556 301 662
Subsidy Income 33 10 19 17 419
Ordinary _Profit ona
e 10,502 10,928 9,086 12,239 13,663
cluding actuarial gains and

losses and subsidy income)

Ordinary Profit on a Substantive Basis

(Excluding actuarial gains and losses and subsidy income)

(PY million) e Actuarial Gains and Losses and Subsidy Income
12,558 ; < i 5
+ Actuarial Gains and Losses on retirement benefit accounting
10,571 11,003 9,662 FY2025 earnings were lifted by positive actuarial gains in retirement
? benefits, driven by higher interest rates and favorable equity market
conditions.
12,239 + Subsidy income
10,502 10,928 9,086 Large-scale Growth Investment Subsidy for Labor-saving, etc., aimed
at Wage Increases for Mid-size Enterprises and SMEs" (METI), etc.
Fy2021 FY2022 FY2023 FY2024 FY2025

Effective from the current fiscal year, ordinary profit on an actual basis excluding actuarial gains and losses

and subsidy income is disclosed. The Company's ordinary profit based on actual performance will be JPY13.6
billion.
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© . FY2025 Consolidated Results
+ by Segment

Despite a temporary slowdown in semiconductor and FPD growth, Although cutting tools at Japan Coating Center are on a
the industrial machinery segment was robust, resulting in higher recovery trend, machining orders at TERADA
revenue. However, operating profit decreased due to rising fixed KOSAKUSHO remain sluggish

costs, such as personnel and depreciation expenses.

YoY Change Ratio [GISEIEERIURITRES +3.8% YoY Change Ratio [RACISSEIESRIREELY +8.6%

Segment Profit -+ -0.7% Segment Profit -+ -42%

[ Net Sales JPY Million) [0 Net Sales (JPY Million)
I Segment Profit (JPY Million) I Segment Profit (JPY Million)
=@= Segment Profit Ratio =®= Segment Profit Ratio

2160 13.0% 11.5%

39,213 22.6% 40,709 2,883
2,656
8,802
346 331
FY2024 FY2025 FY2024 FY2025

10

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

Here is a comparison of segment-level operating profit with the previous period. Although thermal spraying,
as a non-consolidated business, saw growth stall in the semiconductor and FPD fields, the industrial machinery
field performed well, resulting in an increase in revenue. On the other hand, profits also decreased due to
higher personnel and depreciation costs. As for domestic subsidiaries, although cutting tools of Japan Coating
Center are on the road to recovery, sales and profits increased and declined due to sluggish orders at Terada
KOSAKUSHO.
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© . FY2025 Consolidated Results "TOCALO |
+ by Segment

Both sales and profits declined as orders for agricultural
machinery parts continued in an inventory adjustment phase

Both sales and profits increased due to sales growth in the
semiconductor and iron & steel fields

Net Sales -+ - --- +31.7% P Netsales - - - -143%

Segment Profit -+ +48.2% Segment Profit -+ -33.4%
[0 Net Sales (JPY Million) [0 Net Sales (JPY Million)
[ Segment Profit (JPY Million) I segment Profit (JPY Million)
=@= Segment Profit Ratio == Segment Profit Ratio
40.2% 18.7%
351“:‘;_‘_”___. i 11.4%
12,269 &5

281

FY2024 FY2025 FY2024 FY2025

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

Overseas subsidiaries posted increases in both sales and profit due to continued strong sales in the
semiconductor and steel-related fields. In addition, the surface modification business saw a decline in both
revenue and profit due to the ongoing impact of inventory adjustments for agricultural machinery
components.
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+
++. i Segment Information

Change
FY2024 FY2025 Net Sal S t P/L
Net Sales Net Sales Amount Amount

[ Thermal Spray

39,213 8,868 40,709 8,802 1,496 3.8% -65 -0.7%

(TOCALO)
B Domestic Sub. 2,656 346 2,883 33l 227 8.6% -14 -4.2%
I Overseas Sub. 9,319 3,330 12,269 4,937 2,949 31.7% 1,606  48.2%

[l Other Surface
Modif.

Total 54,069 12,967 58,329 14,353 4,259 7.9% 1,385  10.7%

2,880 422 2,467 281 -413  -14.3% -141  -33.4%

(Note) Royalty Income is not included in the Segment Net Sales

12

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

We would like to present for your reference a table of sales profit in comparison with the previous year.
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A . . " [ TOCALO
- Financial Position

® Total assets increased 7,600 million JPY from the end of the previous period (tangible fixed
assets increased 6,200 million JPY)

® Equity ratio increased 0.6 percentage points from the end of the previous fiscal year to 74.8%

® Interest-bearing debt increased by 3,500 million JPY from the end of the previous period

FY2024 FY2025
(JPY Million)

4Q 4Q
Total Assets 81,683 89,291
Equity 60,645 66,758
Equity Ratio 74.2% 74.8%
Interest-bearing Debt 3,796 7,359

Copyright (¢) TOCALO Co.,Ltd. All rights reserved. 1 3

The financial position at the end of the fiscal year ended March 31, 2026. Total assets increased JPY7.6 billion
from the end of the previous year due to an increase in tangible fixed assets. The equity ratio rose by 0.6
percentage points compared with the end of the previous year, reaching 74.8%. Interest-bearing debt
increased JPY3.5 billion from the end of the previous year to JPY7.3 billion due to an increase in new loans.
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<= " Cash Flow O,

® Free Cash Flow (Operating CF + Investment CF) -2,200 million JPY

® Investment CF/Acquisition of tangible fixed assets

Previous term: -5,500 million JPY Current term: -9,700 million JPY
® Financial CF/Dividends paid
Previous term: -3,400 million JPY Current term: -4,400 million JPY
FY2024 FY2025
JPY Milli
WY Million) Full Year Full Year
Operating CF 9,077 7,749
Investment CF -6,194 -9,963
Financial CF -5,124 -1,155
Cash Balance 17,591 14,461
Copyright (c) TOCALO Co.,Ltd. All rights reserved. 14

Here is a cash flows for the year ended March 31, 2026. Operating cash flow was positive JPY7.7 billion and
investing cash flow was negative JPY9.9 billion, resulting in negative free cash flow of JPY2.2 billion. Financing
cash flow was negative JPY1.1 billion due to an increase in borrowings, despite an increase in dividend

payments. As a result, the cash balance for the fiscal year was JPY14.4 billion, a decrease of JPY3.1 billion from
the end of the previous period.

Next, | would like to explain our earnings forecast for FYE 3/2027.
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+
+-F Outlook for Net Sales and Ordinary Profit

+ The semiconductor & FPD field is + m Alongside increasing sales, ordinary profit

expected to remain strong, with sales is also expected to hit a record high
projected to reach a record high

Net Sales

[ Net Sales UJPY Million)
=@= Operating Profit Ratio

: : Change

Ordinary Profit S17%

[ Ordinary Profit JPY Million)
=®= Ordinary Profit Ratio

58,490
54,231
12,558

10,571 11,003

1
1

TR By s p——

I w
*
RS, - R —————

FY2021 FY2022 FY2023 FY2024 FY2025 FY2026 FY2021 FY2022 FY2023 FY2024 FY2025 FY2026
(Forecast) (Forecast)

16

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

For the fiscal year ending March 31, 2027, we forecast sales of JPY65 billion, ordinary profit of JPY15 billion,
and ordinary profit margin of 23.1%. Sales are expected to reach a record high, driven by the semiconductor
field. Ordinary profit is also expected to reach a record high due to the increase in revenue.
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++ + Qutlook for Net Income Attributable to TOCALO
<~ Owners of Parent and ROE

Net income attributable to owners of parent is forecast to increase

+
m by 1.7% year-on-year

ROE is forecast at 14.8% Change

o Net Income Attributable to Owners of Parent (JPY Million)
== ROE

10,060 10,230

TR
1
)

e o o o

FY2021 FY2022 FY2023 FY2024 FY2025 FY2026

(Forecast)

17

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

Net income attributable to shareholders of the parent company is expected to increase 1.7% from the
previous year to JPY10.2 billion. ROE is expected to be 14.8%, slightly below the target of 15%.
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Consolidated Forecast FY2026

(JPY Million)
Result

Forecast

Amount

Net Sales 58,490 100.0% 65,000 100.0% 6,509 11.1%
1 Thermal Spray (TOCALO) 40,709 69.6% 46,291 71.2% 5,581 13.7%
Semicon & FPD 24,813 42.4% 31,000 47.7% 6,186 24.9%
Industrial Parts 5,652 9.7% 5,655 8.7% 2 0.0%

Iron & Steel 3,963 6.8% 3,964 6.1% 0 0.0%

Others 6,280 10.7% 5,671 8.7% -608 -9.7%

1 Other Surface Modif. 2,467 4.2% 2,815 4.4% 347 14.1%

M Domestic Sub. 2,883 4.9% 3,073 4.7% 189 6.6%

I Overseas Sub. 12,269 21.0% 12,6 3i7 19.4% 367 3.0%
Royalty Income 160 0.3% 184 0.3% 23 14.5%
Operating Profit 14,102 24.1% 15,000 23.1% 897 6.4%
Ordinary Profit 14,745 25.2% 15,000 23.1% 254 1.7%
et 10060  172% 10,230  15.7% 169 1.7%
Earnings Per Share (EPS) 169.19JPY — 172.02JPY — 2.83JPY -
Return on Equity (ROE) 15.8% — 14.8% = -1.0pt —

Copyright (c) TOCALO Co.,Ltd. All rights reserved.

18

Next, | would like to explain our consolidated earnings forecast for FYE 3/2027. Net sales forecast is JPY65
billion, an increase of JPY6.5 billion from the previous year. The main factor was a JPY6.1 billion increase in
sales in the semiconductor and FPD fields. Semiconductors and FPDs account for 47.7% of sales. We forecast
ordinary profit to be JPY15 billion, an increase of JPY200 million compared with the previous year. On an actual
basis, ordinary profit is expected to increase by JPY1.4 billion compared to the previous year's JPY13.6 billion.
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", Consolidated Forecast FY2026

[ TOCALO

-+ Analysis of Ordinary Profit P/L Change

w Excluding 662 million JPY from the impact of
actuarial gains and losses incurred in the
previous fiscal year: -941 million JPY

™ Favorable Progress in the Semiconductor &
FPD Field

employees, etc.

W Decreased profit due to exchange effect

\ = Continue to implement increases in wages and

Variable

Exchange
effect

(JPY Million)

Other

Sales costratio ) ahor costs
increase hcrease increase S
s ——— Depreciation
-T_ o
—y
-1,603 -
384 ~308

+2,953

i il

L

-67

“ Increase in raw
material costs, etc.

u Increase due to
aggressive capital

m Increased R&D costs, etc.

investment.

+ 254 Million JPY +1.7%

Ordinary
Profiton a
Substantive

Basis

13,663
substantive basis was +1,337 million JPY, up 9.8%

Excluding the impact of “Actuarial gains and losses of 662 million JPY” and
“Subsidy income of 419 million JPY” incurred in FY2024, ordinary profit on a

FY2025
Ordinary Profit

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

This is an analysis of the change in ordinary profit from the previous year. The main positive factor is the
increase in sales. Negative factors include a JPY1,603 million increase in personnel expenses due to an increase
in personnel in response to higher wages and production and an increase in depreciation due to aggressive

FY2026
Ordinary Profit

19

capital investment. The increase in personnel expenses is JPY941 million, excluding JPY662 million in actuarial

gains and losses incurred in the previous year.
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+
++: " Semiconductor & FPD Net Sales

+
“ The semiconductor field is expected to remain strong this fiscal year,

increasing by 24.9% as demand remains high
(PY Million)

24,813
23260 s

Semiconductor

1
1
]
1
]
1
1
]
1
]
]
1
(]
28,725 |
1
]
]
1
]
]
1
]
]
]
]
1

% 11

FY2021 FY2022 FY2023 FY2024 FY2025 FY2026

(Forecast) 20

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

Sales trends in the semiconductor and FPD fields. The forecast for the fiscal year ending March 31, 2027, is
JPY31 billion. Of this amount, JPY28.7 billion is for semiconductors and JPY2.2 billion is for FPDs. We expect
the semiconductor market to remain strong this fiscal year with continued prominent levels of demand.
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<4

+ i Non-Semiconductor & FPD Net Sales

% Net sales in non-semiconductor & FPD fields are expected to increase
m by 0.9% compared to the previous fiscal year
Industrial parts, iron & steel, and subsidiaries are expected to continue
performing strongly while other surface modifications will be on a

recovery trend

33,516

e ———————————

________

(JPY Million)

1
Other Surface Modif. * spgs | 2,045 -4 T 1 1
------------------ I 5671 |
Others BB 242 = | 95939 = | L }
......................... | 3964 |
ron&Steel RN [ - - - - - - - - {l.---—--"
................... 1
Industrial Parts : 2,635
S
FY2021 FY2022 FY2023 FY2024 FY2025 FY2026
(Note) Royalty Income is not included in the Segment Net Sales (Forecast)

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

21

Sales trends in the semiconductor and FPD fields. The forecast for the fiscal year ending March 31, 2027, is
JPY33.8 billion, a slight increase of 0.9% from the previous year's JPY33.5 billion. The overseas subsidiary-
related business, which supported growth in the previous fiscal year, has calmed down a bit this fiscal year,
and the plan is on par with last year's level. The industrial parts field, the steel & iron field, and subsidiaries
are expected to perform well. As for other surface finishing, we expect a recovery trend due to the recovery

of orders for agricultural machinery.
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+

o ' Capital Investment and Depreciation

Planned capex for FY2026: 10,000 million JPY

*
® TOCALO

® Domestic Subsidiaries

® Overseas subsidiaries:

8,000 million JPY:

700 million JPY:

1,300 million JPY:

Construction of new buildings at the Tokyo No.2 and Kitakyushu plants,

Installation of production equipment, R&D facilities, etc.

Construction of new buildings at TERADA KOSAKUSHO, and

increased production capacity at Japan Coating Center, etc.
Launch of new plants at TOCALO USA-Arizona LLC etc.

[ Capex (JPY Million)

[ Depreciation (JPY Million)

4,855

4,385

I 2183

FY2021

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

. I . I . I

FY2022 FY2023 FY2024 FY2025

9,042

4,875 5,032

3,791

- ———

FY20
(Fore

Change
+5.5%

4,000

26

cast)
22

Here is a trend of capital investment and depreciation. For the fiscal year ending March 31, 2027, we expect
capital investment of JPY10 billion and depreciation of JPY4 billion.

On a non-consolidated basis, TOCALO Co., Ltd. plans to construct new buildings and install production facilities
at its Tokyo and Kitakyushu plants and expand its research facilities, totaling JPY8 billion. For domestic
subsidiaries, a total of JPY700 million is planned for the construction of a new building at Terada KOSAKUSHO
and the expansion of production capacity at Japan Coating Center. In addition, the Company's overseas
subsidiaries plan to make capital investments totaling JPY1.3 billion, including the construction of a new plant

at TCA-Arizona.
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+ m
+ " R&D Expenses

+
m R&D expenses will be maintained at around 3% of consolidated net sales

[ R&D Expenses (JPY Million)
=@= R&D Expense Ratio

FY2022 FY2023 FY2024 FY2025 FY2026 FY2026
(Forecast)

23

Copyright (¢) TOCALO Co.,Ltd. All rights reserved.

Research and development expenses. For the fiscal year ending March 31, 2027, we expect R&D expenses to

be JPY1.9 billion or 3% of sales.

= SCRIPTS

m— Asia’s Meetings, Globally

22



+
+  TOCALO |
+ Dividends :

+

Due to higher revenue, the annual dividend for FY2026 is scheduled to be increased to 86 JPY per share

Shareholder Return Policy

® \We are targeting a consolidated dividend payout ratio of around 50%, and a dividend
on equity (DOE) ratio of at least 5%

® Acquisition of treasury stock will also be flexibly conducted, taking into consideration
the business environment and the company's financial situation

=®= Payout Ratio (Cons.)
[ Dividend per Share (JPY) . . . 50.0%
s Mid. Dividend per Share (JPY) 50.2% 20.2% S0.2% 0

39.6% 41.4% Increased by
15 yen from the

latest forecast

o0 7 86.00

i i
68.00 ! :
1
i 4400 1
50.00 53.00 i I
45.00 : !
]
to
1
i 4200 |
s 1
1 1
[l
FY2021 FY2022 FY2023 FY2024 FY2025 FY2026
Copyright (¢) TOCALO Co.,Ltd. All rights reserved. (Forecast) 24

Dividend amount and dividend payout ratio. For the fiscal year ended March 31, 2026, the year-end dividend
will be increased by JPY15 from the latest forecast, bringing the annual dividend to JPY85 per share. The
annual dividend for the fiscal year ending March 31, 2027, is expected to be JPY86 per share.

= SCRIPTS

Asia's Meetings, Globally

23



[ TOCALO_
ROE and DOE

+m Although ROE* is expected to slightly decline to 14.8%, missing the target of 15%, DOE* is
projected to reach 7.4%, exceeding the target of 5%

-8= ROE
=®= Dividend on Equity

. 15.8%
14.8% 14.3% 13.9%
11.6%
1.9% 7.4%

7.0%

5.9% 5.9% 5~W ..................... ®

FY2021 FY.2022 FY2023 FY2024 FY2025 FY2026

(Forecast)
* ROE (Return on Equity) = Net income / Average equity during the period
* DOE (Dividend on Equity) = Dividend per share / Average net assets per share during the period (= ROE x Dividend payout ratio)

25

Copyright (c) TOCALO Co.,Ltd. All rights reserved

ROE and DOE. For the fiscal year ending March 31, 2027, ROE and DOE are expected to be around 14.8% and
7.4%, respectively.

That concludes our presentation on the financial results for the year ended March 2026.

After this, | will explain the new medium-term management plan announced at the same time as the financial
results. Please note that due to time constraints, | will limit my explanation to important pages and use
narration.

In the new medium-term management plan that we announced, we set our new mission as to continue to be
a company that is trusted by all stakeholders.

Going forward, we intend to place this word trust at the center of our management, which will lead the
TOCALO Group, as we collaborate with our stakeholders to achieve the goals of the new mid-term
management plan.

| will now begin to explain the new medium-term plan, TOCALO 2030. After the explanation, we will be happy
to answer any questions you may have.

[Video Begins]

Kobayashi: Next, | would like to explain the new medium-term management plan announced on May 11, 2026.
With the completion of the previous medium-term management plan period in the fiscal year ended March
31, 2026, we have formulated a new Five-Year Medium-Term Management Plan, TOCALO 2030, with the fiscal
year ending March 31, 2027, as the first year, aiming for further growth and rapid progress. The new medium-
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term management plan TOCALO 2030 consists of six chapters. Today, | would like to focus on the most
important points of the previous medium-term management plan, the basic policies of the new medium-term
management plan TOCALO 2030, and growth strategies to achieve the goals of the plan.

Upon Formulating TOCALO2030, o eSS
Our New Medium-Term Management Plan " the President

Since our founding in 1951, we have supported with all our stakeholders as a specialized manufacturer in surface modification technologies focused on thermal
spraying. For the fiscal year ended March 2026, we achieved record-high results, with net sales of ¥58.4 billion and ordinary profit of ¥14.7 billion.
We have focused on improving corporate value through measures such as enhancing equity and strengthening our earnings structure.

During the period of the TOCALO2025 medium-term management plan, which was announced in November 2021, we operated under the uncertain environment,
including the spread of COVID-19, US-China trade friction, the war in Ukraine, Trump tariffs, and frequent natural disasters. However, by successfully capitalizing
on the robust demand for coatings in the semiconductor/FPD and industrial machinery fields and through integrated efforts by sales, manufacturing, technological
development, quality control, and management divisions in our operations, we were able to achieve the performance targets of the TOCALO2025 previous
medium-term management plan one year ahead of schedule.

Additionally, the steady growth of our subsidiaries both in Japan and abroad, along with the overseas sales ratio exceeding 30%, contributed significantly to
achieving our profit goals.

In the TOCALO2030 medium-term management plan that we formulated this time, we have set forth as a new mission “to continue being a company trusted

by all stakeholders.”
Together with all employees, we will strive to ensure we never fail to deliver on the expectations of our stakeholders, regardless of the management environment.

In addition, under “TOCALO2030,” rather than simply extending past efforts, to create a plan centered on achieving a major leap forward for the company, we will
move ahead with the following four key priorities.

1. Expanding growth business in the semiconductor, FPD, and other fields by aggressively investing management resources.

2. Strengthening the technology development structure, which is the source of our competitiveness, and upgrading our
manufacturing and quality control systems

3. Expanding into global markets, including the development of new markets.

4. Strengthening the management foundation for sustainable growth (human resource development, sustainability, supply chain,
financial foundation, governance)

Through executing these initiatives, we intend to ensure more reliable corporate growth while simultaneously fulfilling our social responsibilities.

Please look forward to TOCALO's next five years. X
Kazuya Kobayashi

Representative Director
President and CEO

TOCALO Co.,LTD. B

First, | would like to introduce a message from me, Kobayashi, on the formulation of our new medium-term
management plan, TOCALO 2030.

In the new medium-term management plan that we formulated, we set our new mission as to continue to be
a company that is trusted by all stakeholders. Under this mission, we will collaborate with all employees to
ensure that we do not betray the expectations of all concerned parties in any business environment.

Under TOCALO 2030, the following four points will be promoted as important projects, not as an extension of
the past, but to achieve further progress.

The first is to expand businesses such as semiconductors and FPDs through bold investment of management
resources. The second is to strengthen our technology development system, which is the source of our
competitiveness, and to upgrade our manufacturing and quality control systems. The third is expansion into
global markets, including the development of new markets. The fourth is to strengthen the management
foundation for sustainable growth. This includes human resource development, sustainability, supply chain,
financial infrastructure, and governance.

By implementing these measures, we intend to ensure the Company's growth and fulfill our social
responsibility. Please look forward to the new five years of TOCALO.
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Overview of

Management Philosophy, Vision, Mission A

As a specialized manufacturer of surface treatment processing focused on thermal spraying (TOCALO), we
uphold “Technology and Ideas,” “Youth and Passion,” “Harmony and Trust,” and “Good Service” as our
corporate creed, and, based on sound relationships of trust with all stakeholders, including shareholders,
business partners, employees, and local communities, contribute to society through the various functions of
surface treatment coatings, such as resource saving, labor saving, and reduction of environmental impact, and
regard as our basic management philosophy the realization of "a well-rounded corporate group with advanced
technology and a high-profit structure."

Contributing to a bright future
for people and nature

To continue being a company
trusted by all stakeholders

TOCALO Co.,LTD.

Next is an overview of TOCALO. Many of you may already know this, but | will briefly explain. Our management
philosophy, vision, and mission. In the new medium-term management plan that we announced, we set our
new mission as to continue to be a company that is trusted by all stakeholders.

o Overview of

Company Data 2 TOCALO

TOCALO Co., Ltd.

Business: Surface modification processing
focused on thermal spraying

|

Head Office: Kobe, Hyogo Prefecture
Established: July 1951
Capital: ¥2,658.823 million

Net Sales: Consolidated ¥58,490 million
(for FY2025)

No. of Employees:

Consolidated 1,573
(as of March 31, 2026)

2

I
w
-
|
]
]

TOCALO Co.,LTD.

Next is an overview of the Company. We operate as a surface modification company with a focus on thermal
spraying. The Company has consolidated sales of JPY58.4 billion and approximately 1,500 employees.
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TOCALO'’s Main Plants and Offices B

Akashi Plant and Thermal Spraying

Head Office Kobe Plant Technology R&D Laboratories

Miyagi Technical
Service Center

TOCALO Co.,LTD. 8

The main offices in Japan are shown below.

TOCALO’s Group Companies % Tocalo.

TERADA KOSAKUSHO |
Co., Ltd.

| JAPAN COATING CENTER Co., Ltd.

4
g TOCALO

o ’ | USA-Arizona LLC.

.

TOCALO & HAN TAI
(KUNSHAN) Co., Ltd.

TOCALO & HAN TAT
TW Co., Ltd.

s TOCALO Surface Technology
(Thailand) Co., Ltd.

{ v
) L9

PT. TOCALO Surface W]
Technology Indonesia

TOCALO & HAN TAI Co., Ltd. i ,

g

=
e

by ©

TOCALO Co. LTD. 9

The Group companies are as follows.
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History and Business Performance (Since FY1951) et

) From our founding through the 1990s, TOCALO primarily grew in the domestic iron & steel field. From around 2000, we
made a full-scale entry into the semiconductor (SC) and FPD field, and our business performance rapidly expanded due to
growth in the SC and FPD markets, the development of thermal spraying technologies, and the growth of subsidiaries.

Net Sales (JPY Million) Ordinary Profit (JPY Million)
70,000

Consolidated Subsidiaries Net Sales TOCALO Net Sales (SC/FPD)
TOCALO Net Sales (excl. SC/FPD) Ordinary Profit (Consolidated)

2013~ 25,000

Expansion of
SC/FPD and
overseas

market

1951 Established Toyo Calorizing Industry Co., Ltd.

60000 {1 1958 Started R&D of metal thermal spray technology

1959 Established Tokyo Plant

1960 Started service operations of thermal spray process

1981 Company name changed to TOCALO Co., Ltd.

1982 Established Akashi Plant

1990 Established Thermal Spray R&D Laboratories

1996 Over-the-counter registration

2001 Over-the-counter registration discontinued due to MBO

2003 Listed on the Second Section of the Tokyo Stock Exchange
40,000 2004 Acquired JCC as a subsidiary

2005 Listed on the First Section of the Tokyo Stock Exchange

2005 Established TOCALO & HAN TAI Co., Ltd.

2011 Established TOCALO & HAN TAI KS Co., Ltd.
2011 Established TOCALO & HAN TAI TW Co., Ltd.
30,000 2015 Established TOCALO USA, Inc.

2017 Established PT. TOCALO

2022 Transitioned to the Prime Market

2024 Acquired TSTT as a subsidiary

20,000 2024 Acquired TERADA KOSAKUSHO as a subsidiary
2025 Established TOCALO USA-ARIZONA LLC

20,000
50,000
1998~
Entry into

SC/FPD
field

15,000

10,000

5,000
10,000

1 6 1" 16 21 26 31 36 41 46 51 56

TOCALO Co.,LTD. 13

Our history and performance. The Company grew in the steel & iron field until the 1980s and entered the
semiconductor and FPD fields in earnest around 2000. We have expanded our business performance mainly
due to the expansion of the semiconductor and FPD markets and the growth of our subsidiaries.

We will now review the previous Five-Year Medium-Term Management Plan, TOCALO 2025, which covered
the period from the fiscal year ended March 31, 2022, to the fiscal year ended March 31, 2026.

Review of the Previous Medium-Term Management Plan: .....crocaom0s,
Overall Summary of TOCALO2025 e e
Despite facing successive changes in the external environment, including the spread of COVID-19, surging resource prices,

and US-China trade frictions, we achieved our planned targets for both net sales and ordinary profit one year ahead of
schedule (in FY2024).

Net Sales Ordinary Profit
(PY Billion) e — (PY Billion) 17 e
542 584 Medium-term Medium-term
481 46.7 i management plan management plan
........... TR s ma “\ target for FY2025 target for FY2025
39.2 - i Net sales of Ordinary profit of
¥53.0 billi ¥12.0 billion
Fr2020 FY2021 Frao2 2023 Fr2024 Fv20s FY2020 FY2021 FY2022 FY2023 FY2024 FY2025 7
(JPY Million)
FY2020 Results i
FY2025 Plan Achievement
B, e
Net Sales 39,294 53,000 58,490 Good
Semiconductor & FPD 18,176 26,000 24813 Fair
Iron & steel, industrial
machinery, and Subsidiaries, 21,118 27000 33,677 Good
etc. !
Ordinary Profit 8914 12,000 14,745 Good
TOCALO Co.,LTD. 15
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This is a summary of the previous medium-term management plan, TOCALO 2025. In the previous medium-
term management plan, we achieved net sales of JPY53 billion and ordinary profit of JPY12 billion one year
ahead of schedule.

Results for the fiscal year ended March 31, 2026, the final year of the plan, also exceeded the plan, with net
sales of JPY58.4 billion and ordinary profit of JPY14.7 billion. The semiconductor and FPD fields fell slightly
short of the mid-range plan of JPY26 billion by JPY24.8 billion due to a temporary adjustment phase, while the
steel, industrial machinery, and subsidiary businesses grew significantly by JPY33.6 billion compared to the
plan of JPY27 billion.

Review of the Previous Medium-Term Management Plan: .. crrocaonozs,
TOCALO2025 Achievements and Issues e

Achievements

.Achieved the TOCALO2025 (FY2025) performance targets for both net sales and ordinary profit

._Made progress in strengthening our ability to respond to fields where future growth can be expected, such as the industrial machinery field,
environment and energy fields, and aerospace-related fields, and subsidiaries also steadily expand their performance

Our ESG-focused management set forth as the mission of TOCALO2025 improved the awareness of officers and employees through the

assessment of KPIs (initiatives will continue under TOCALO2030)

. We strengthened the business foundation for production by improving production efficiency through high-efficiency booths and robotics/automation

and by obtaining ISO 45001 (certification related to occupational health and safety) at all business sites

. We established a system for measuring GHG emissions across the Group and achieved our target of reducing them by 46% compared with FY2013

The ordinary profit ratio was sustained at over 20% during TOCALO 2025, and while ROE experienced a temporary

decline, it concluded at 15.8%, achieving the target in the final year.

Issues

.In the semiconductor and FPD fields, targets were not met due to factors such as a temporary adjustment phase, we aim to transform our
profit structure to withstand market fluctuations and reliably capture market growth toward 2030.

. In our initiatives undertaken in agriculture, medical, and other areas set forth as new business domains, the contribution to performance was
minimal due to sluggish market growth

. Strengthening our global risk management framework capable of responding to customers’ global expansion and systematically developing
overseas human resources

. Improving productivity through databasing person-dependent skills and know-how (skills transfer), labor saving through the use of generative
AI and IoT, and mechanizing operations

TOCALO Co.,LTD. 18

The next slide summarizes the achievements and challenges of the previous medium-term management plan,
TOCALO 2025. First, in terms of results, we achieved our performance targets for both net sales and ordinary
profit and made progress in strengthening our ability to respond to growth areas such as industrial machinery,
environment/energy, and aerospace-related fields, while the performance of our subsidiaries also expanded
steadily.

We also made steady progress on the sustainability front by acquiring 1ISO 45001 certification at all of our
business locations, strengthening our business foundation for production, and achieving our GHG emissions
reduction targets. In terms of profitability, we maintained an ordinary profit margin of over 20% and achieved
our final year ROE target of 15.8%.

On the other hand, as for the challenges, we will steadily capture the market growth toward 2030 while
working to shift to a profitable structure in the semiconductor and FPD fields. We also recognize that
strengthening our global risk management system to respond to the global expansion of our customers and
systematically developing our overseas human resources are important themes in the new medium-term
business plan.

We will now explain the basic policies of our new medium-term management plan, TOCALO 2030.
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- & Basic Policy for TOCALO2030,
External Environment Surrounding TOCALO 4 the New Medium-Term

” Management Plan

& The business environment surrounding the Company is changing significantly as three megatrends interact with one another:
changing social conditions, growing sustainability demands, and structural transformation of technology and society.

Changing social Structural
9 Sustainabili transformation o_f
conditions ty technology and society
; - Improving productivity in
Rising geopolitical risks Growég?bf)?]cﬁégs_ g;i‘—;;'d o response to the declining
labor force
. . Demand for building a Further acceleration of the
Surging resource prices sustainable digital transformation (DX) and
supply chain explosive growth of Al
Declining birthrate, i Diversification of lifestyles
aging population, and Growll(ng |mportancet of and values, and growing
population decline fiSsimanagemen health awareness

TOCALO Co.,LTD. 22

First, we summarize the external environment surrounding our company. Three megatrends are interacting

with each other: changes in social conditions, growing demands for sustainability, and structural changes in
technology and society.

- - Basic Policy for TOCALO2030,
Growth Potential 1: Semiconductor Market Outlook 04 the New Medium-Term

~ Management Plan

& By 2030, the size of the semiconductor market is expected to exceed $1.3 trillion

Trends in semiconductor market size and TOCALO’s net sales The market is expected to grow
? by approximately 2.3X

(2022->2030)
o’
over $1.3 trillion Expansion of demand for generative AI,

autonomous driving, data centers, and others

TOCALO’s competitive advantages in
n reliably capturing this growth market

$574.0 bil

Size of the global

1. Surface treatment technologies indispensable for
semiconductor market"!

semiconductor manufacturing equipment

With semiconductors' miniaturization and higher performance,
advanced surface modification technologies are indispensable for
manufacturing equipment components

24,813

2. Proprietary technologies and advanced quality control
Our core technology, thermal spraying, is an effective solution to
issues faced by semiconductor manufacturing equipment, and
through many years of accumulated expertise, we possess strong
competitive advantages

Net sales in TOCALO’s semiconductor,
and FPD field (JPY Million)

3. Foundation supporting sustainable growth

T 5 § i & & 5 8 § 0w B ok i e 4 ok 6o By Wlth more than 70 years of ach_levemen[s, stable finances, Aand
investment for the future, we aim for steady growth alongside the
growth of the semiconductor market

*1 Prepared by TOCALO based on World Semiconductor Trade Statistics (WSTS) of the Japan Electronics and Information Technology Industries Assocation

TOCALO Co. LTD. 23
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Basic Policy for TOCALO2030,

Growth Potential 2 :Trends in General Industrial Fields o the New Medium-Term

” Management Plan

In general industrial fields, we are promoting the acquisition of mass-produced products from
growth fields such as environment and energy, and the aerospace industry.

Environment and Energy Aircraft Industry

m Market environment forecast m Market environment forecast
The gas turbine-related market, for which demand is expanding Aircraft demand is expected to continue expanding over the medium to
globally, is expected to see increased orders toward 2030, and long term. Much of that demand is expected to be driven by the

introduction of new base materials that offer superior fuel efficiency and

CO, reduction.
Jet passenger aircraft demand forecast results

expectations for future growth are high.

Expansion and higher efficiency

Global gas-fired power generation °f_ gas'ﬁred_ power generation e
(trends in generating capacity) ~ will lead to increased demand oo g7
Workd for thermal spraying ’

25 100 million kW

Improved
power
generation
efficiency

20

No. of aircraft

o I
2024 2044

Increased Higher
5 | Asia demand for combustion Source: Japan Aircraft Development Corporation
thermal temperatures; A technological foundation for high-temperature

spraying and high-efficiency aircraft engines

7 28 29 30
) aond i bl piria asiiing it conitcion v Introduction of . Increasing impongnce
Source: Nikkei compilation based on a survey by the US new base The latest jet for thermal spraying
research organization Global Energy Monitor (GEM) materials to engines operate technology to enhance
Source: Nikkei Electronic Edition, April 16, 2025 improve fuel under increasingly } the wear resistance and
efficiency and severe conditions heat resistance of
reduce CO2 engine components
TOCALO Co.,LTD. 24

Next, please refer to this page and the next page for a summary of the outlook for the semiconductor market
and trends in the environment/energy and aircraft industries as representative of our growth potential in this
external environment.

Basic Policy for TOCALO2030,

TOCALO2030 Basic PO"CV 04 the New Medium-Term

~ Management Plan

Contributing to a bright future for people and nature

To continue being a company trusted by all stakeholders

Six elements for deepening trust

Safety
Human Resources . . Technology
o Y / Thoroughly implementing \ . -
Fostering “motivation” and “willingness “Safety takes precedence over everything” Strengthening competitiveness through
the deepening and innovation of

to take on challenges,” and improving

employee satisfaction proprietary technologies

Environment and Good Service
Social Contribution Providing valuable services that

Preserving the global environment and . . : ’
contistng it sadeky N Manufacturing and Quality |7]  continuetoeam customers’ trust

Evolution through strengthening skill levels and
utilizing Al, and providing high-quality,
high-value-added products

TOCALO Co. LTD. 25

We will now explain the basic policies of our new medium-term management plan, TOCALO 2030. The vision
continues from the previous medium-term plan: Contribute to a prosperous future for people and nature. In
the new medium-term management plan that we announced, we set our new mission as to continue to be a
company that is trusted by all stakeholders. We then selected six elements to deepen this trust: safety,
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technology, good service, manufacturing and quality, the environment and social contribution, and human
resources.

The diagram illustrates how we aim to build stronger trust by addressing each of these points with sincerity.
These six elements will be the central themes that make up our materiality and KPls in the future.

Basic Policy for TOCALO2030,

TOCALO2030 Management Targets 04 the New Medium-Term

" Management Plan

Toward our management targets, the entire Company will take on the
challenge as one and realize a leap forward over the next five years.

Indicator FY2025 Result FY2030 Target Indicator FY2025 Result FY2030 Target

J

Net Sales ¥58.4 bition  ¥90.0 biltion Ordinary Profit Ratio 25.29 229,
Semiconductor ¥24 8 - ¥4 G ROE (Return on
and EPD field .0 billion 50 billion Equity) 15.8% 15%
General
Industrial field*. ¥18.5bition  ¥26.0 billion ROIC =) 13.1% 13%
L imatel
. - - Dividend Payout etz

Subsidiaries ¥15.1 bitlion ¥19.0 bitiion Ratio 50.2% 50%
Ordinary Profit ¥14.7 biti ¥20.0 bini DOE (Dividend on 7.9 B,

. [ billion .U billion Equity Ratio) I% Orore

+: Royalty Income is included in the general industrial field.
TOCALO Co. LTD. 26

The management targets for the fiscal year ending March 31, 2031, the final year of TOCALO 2030, are net
sales of JPY90 billion and ordinary profit of JPY20 billion. Regarding capital efficiency, we will maintain the
stable level of ROE of 15% achieved in the previous mid-term plan, and we have set a new indicator of ROIC
of 13%.

The sales targets by segment are JPY45 billion for the semiconductor and FPD fields, JPY26 billion for the
general industrial field, and JPY19 billion for the subsidiaries. In addition, we will continue to maintain a
dividend payout ratio of approximately 50% and a DOE of at least 5%. To achieve these goals, we will work
together as a group and make the next five years a time of great progress.
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TOCALO2030 Management Targets (Waterfall Chart) 04 the New MediomTerm

" Management Plan

@ In addition to expanding existing businesses, we are aiming for consolidated net sales of
¥90.0 billion and ordinary profit of ¥20.0 billion through transformation of the business structure

<Growth Image> ——_—r rowth of
Growth in the general subsidiaries

Seinico AdUIcEoF industrial field

Target net sales
and FPD field +7 5 ienr +3. 9 siiallri‘on 90 : 0 \1_,
+20 .2 yt/’ielslriwon yen

Prudent and steady
global expansion

Create new growth engines
in the general industrial field

Current net sales

58.45%

Steadily realize the effects of
large-scale investment in the
semiconductor and FPD field

Current
ordinary profit*!

14758

5-year plan

FY2025 FY2030
*10rdinary Profit for FY2025 was ¥13.6 billion (Ref: P16), meaning our target is a substantive increase of ¥6.4 billion over the five-year period.

TOCALO Co.,LTD. 27

This is the road map to achieve JPY90 billion in sales. We aim to accumulate plus JPY20.2 billion in
semiconductors and FPDs, plus JPY7.5 billion in general industries, and plus JPY3.9 billion in subsidiaries. The
target for a real increase in ordinary profit is JPY6.4 billion.

TOCALO2030 Growth Strategy: 3 Pillars o T

" Strategy

Three pillars toward achieving

consolidated net sales of ¥90.0 billion

Strategic Pillar 1 Strategic Pillar 2 Strategic Pillar 3
Deepening core . . Strengthening
stine sgs - Expanding strategic  P—_—
business domains foundation that supports
sustainable growth
Leap forward in the Accelerate growth through new
semiconductor and FPD field technologies and new domains Manufacturing and quality control
Strengthen foundation in the Create Group synergies Sustainability

general industrial field

o ) ] Expand into global markets Human capital management
Maintain a high-profit structure

TOCALO Co.,LTD. 29

Next, | will explain our growth strategy to achieve our business goals.

| will explain the three pillars for achieving consolidated net sales of JPY90 billion. The first pillar is the
deepening the core business. The second pillar is the expansion of strategic business domains. The third is to
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strengthen the management foundation for sustainable growth. In the next slide, we will explain each one in
detail.

strategic Deepening Core Businesses s S

Pillar ) ) ) . Strategy
o Our core businesses in the semiconductor and FPD field and the
1 general industrial field are our primary engines for growth
Leap forward in the Strengthen foundation in the Maintai high fit strict
semiconductor and FPD field general industrial field aintain a high-profit structure
B Aggressive capital expenditures @ Maintain all-weather management @ De::pen trust relationships with
customers

Contir\ue aggressive irwestmenF tailored to the Maintain‘ a stable garnings base resilient to Build long-term relationships with customers

functions of each business site |q order to respond economic fluctuations based 6 Gobd Seivics

to the demand and needs of major customers o t t t "

" Foster next-generation pillars
Pursue advanced technologies - - ”

o h < intedl hin-fil 9 Foster multiple earnings pillars that can @ Pursue “TOCALO-ness

Str:ngT eh procissespr\fste dt(o:\;)m— |dm become post-semiconductor businesses Strengthen technological capabilities, quality,

techino oglzs sluc‘ als ?n‘ an @D | ket delivery, and price competitiveness to secure

secure technological superiority evelop new markets absolute superiority
O i 2 Promote orders for thin-film technologies and

Expand into new MFG equip. large-size thermal spraying products by B Improve productivity
Expand into manufacturing equipment other leveraging our strengths 2 T . : <
than etching, such as exposure equipment Pursue the possibility of applying surface Maintain and improve profit margins through
modification Fechnologies to infrastructure- higher productivity
B Strengthen recoating business related machinery, and equipment @ Maintain a strong financial
B Expand orders for mass- foundation

Strengthen collaboration with major

customers and also expand the recoating produced prOd ucts

Maintain a strong financial structure (capacity

business Build a stable earnings base by strengthening for investment) that enables growth
sales to manufacturers of mass-produced investments
products
TOCALO Co.,LTD. 30

The first pillar of the strategy is the deepening the core business. First, in order to make a leap forward in the
semiconductor and FPD fields, we will continue to make aggressive capital investments, take on the challenge
of advanced thin-film technologies such as PVD and CVD, expand into new manufacturing equipment other
than etching such as exposure equipment, and strengthen our recoating business.

In the general industrial field, we will strengthen our foundation by maintaining a stable revenue base that is
not affected by economic fluctuations, cultivating multiple earnings pillars that could become post-
semiconductors, developing new markets by leveraging our strengths, and focusing on increasing orders for
mass-produced products.

We will also strive to deepen our relationships of trust with our customers, pursue what makes TOCALO
unique, improve profit margins through increased productivity, and maintain a highly profitable structure by
sustaining a strong financial position. TOCALQO's uniqueness lies in its ability to differentiate itself from its
competitors through the latest technology, highly challenging manufacturing, as well as rigorous quality
certification and qualifications.
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Sl Expanding Strategic Business Domains 15 Grow "
J Accelerate the Group’s growth through the expansion of strategic business domains,Strategy
2 including new technological development and market development

Expand new technologies and :
new domains (fields) Expand into global markets

B New technologies

« Thin-film technology-related fields such as
PVD and CVD

« Ultra-high-precision processing utilizing
laser processing machines

B New domains

« Environment and energy-related:

Decarbonization domains including hydrogen and ammonia
fuels, high-efficiency gas turbines, and renewable energy

« Develop the aerospace-related market:
Capture opportunities from market expansion

- Develop markets using thin films (TD, ZAC, PVD, etc.)

B Create Group synergies
« Bring together technologies to maximize
the value of the Group as a whole

TOCALO Co.,LTD.

@ Priority regions

+ US market
While pursuing opportunities as a large-scale market, assess
cost competitiveness and build an optimal business model

+ Southeast Asia
Expand business centered on the ASEAN markets (Thailand,
Indonesia, Malaysia, Singapore)

B Existing market

« China market &
Continue to steadily develop in 5™
collaboration with major customers

» Taiwan market
Expanding with a focus on
semiconductor recoating business

B Groundwork for the future

+ India market
Continue gathering information with a
view to the medium- to long-term future
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The second pillar is the expansion of strategic business domains. Regarding the expansion of new technologies
and new business fields, we will utilize thin-film technology and laser processing to expand our business in
growth areas such as the environment, energy, and aerospace-related markets. In addition, we will maximize
the corporate value of the Group as a whole by bringing together the Group's technologies.

In terms of expansion into global markets, in addition to the Chinese, Taiwanese, and US markets, we have
begun considering the ASEAN markets, Thailand, Indonesia, Malaysia, and Singapore as new candidate
locations. In addition, with an eye on the medium- to long-term future, we are also considering entering the
Indian market. Through the development of these new technologies and market development, we will expand
our strategic business areas and accelerate our global growth.
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strategic Strengthening the Management Foundation TOCAL02030

05 Growth

'" - ~
Pillar— that Supports Sustainable Growth stratey
3 J A robust management foundation forms the basis for growth
MFG and quality control Sustainability Human capital management
Enhance MFG and quality control Continuous promotion of Enhance job satisfaction and
ESG management human resources base
Enhance MFG sophistication Continuous initiatives for
and improve productivity environmental conservation Medium- to long-term
Hardware and reducing environmental human resources development

Dramatic productivity improvement impact
through the introduction of
automation and high-efficiency booths
B Software : :
Improve inspection capabilities, skills Build a sustainable Improve

transfer, and reduction of human error supply chain employee satisfaction
through the use of DX, AI, and IoT

Create a fulfilling and

Enhance a world-class quality Enhance FEWETAING WOrKDIAEE
control system (PQP) corporate governance ng P
environment
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The third is to strengthen the management foundation for sustainable growth. In the area of advanced
manufacturing and quality control, we will improve productivity through automation and the introduction of
high-efficiency booths and promote the improvement of inspection capabilities and the reduction of human
errors through the use of DX and other technologies.

Regarding our quality control system, we will continue to upgrade our PQP to world-class standards. It is clear
that Japan's working population will continue to decline, and it is assumed that it will become tougher to cover
future sales growth with increased personnel. Therefore, we recognize that improving productivity is an
essential issue for our growth.

Regarding sustainability, we will continue to promote ESG management. We will promote reduction of
environmental impact, continuous efforts for environmental conservation, establishment of sustainable
supply chain involving suppliers, and advancement of corporate governance.

Human capital management is an essential theme for our sustainable growth, and we will accelerate the
enhancement of our medium- to long-term human resource development plan, improve employee
satisfaction, and create a rewarding work environment.
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TOCALO2030

Technology Development Strategy (Toward 2030 ) 05 Growth

Strategy

While further deepening Thermal Spray technology, our strength, we will expand into innovative technologies such as thin films
and lasers.
We will reliably capture the growth markets of 2030 (semiconductors, decarbonization, DX).

1. Deepening core technologies 2. Creating innovative technologies

(Current/Evolution) (Future/Innovation)
Plasma resistance & particle control measures Challenges in thin films and ultra-high precision
® Advanced coatings to support semiconductor ® PVD - CVD, etc.
Sem'c_°_“d“,ct°'f and ZPD miniaturization = Ultra-high-precision processing utilizing laser processing
(rr;mr;‘latgnzatlon_ A = Expanded application of fine-powder thermal spray machines
igher integration) technology ® Expansion into components other than chamber parts
ﬂ Higher efficiency and longer service life Support for next-generation energy
: = Application of TBC (thermal barrier coatings) to gas = Coatings compatible with hydrogen and ammonia
Env‘ronmen_t ar!d Energy turbine components combustion
(decarbonization and ® Corrosion resistant and wear-resistant coatings for ® Functional coatings for SOFC/electrolysis cells
higher efficiency) boiler tubes, etc. ® Environmental barrier coatings for the fusion energy field
F ol s . Su_pport for comqosite technologies and
F o Improved productivity and stable operations thick-film formation
: . . B Ceramic coatings for high-quality plated steel sheets ® Development of composite technologies combining
Industrial machinery and iron & ® Highly durable coatings for various rolls AM (additive manufacturing) and thermal spraying
steel u Development of thick-film formation technologies
(higher functionality and DX) ® Development of non-oxide coatings
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Next, | will explain our technology strategy road map to 2030. In addition to deepening our strength in thermal
spray technology, we will expand the scope of our business to include innovative technologies such as thin
films and lasers to ensure that we capture the growth market of 2030 and build a sustainable competitive
advantage.

- TOCALO2030
Toward Carbon Neutrality % growh
& In response to societal demands, TOCALO aims to achieve carbon neutrality by 2040.
2021 2026 2030 2040
o O O 0

Reduction target achieved

TOCALO2025 Set our FY2030 target for reducing greenhouse FV2024 result
medium-term gases at 46% below the FY2013 level GHG emissions
management plan 7,147t-CO,

(51.5% reduction vs. FY2013 ( 14,736t-C0,)

TOCALO2030
medium-term
management plan

TOCALO's main initiatives toward reducing environmental impact

® i ) &

Measuring and
implementing reductions
in GHG emissions
(Scopes 1, 2, and 3)

Introducing energy-saving,
energy-creating, and
resource-saving equipment

Environmentally conscious
initiatives throughout the
supply chain

Thoroughly reducing waste
and promoting recycling
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We have already achieved the goal set in TOCALO 2030 to reduce GHG emissions in FY2030 by 46% from the
FY 2013 level, ahead of schedule.
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TOCALO 2030 aims to achieve carbon neutrality by 2040 to meet the growing demands of society. We will
accelerate our efforts to further reduce GHG emissions, save energy, create new energy, and install resource-
saving equipment to achieve carbon neutrality in 2040. The entire group is united in taking on the important
challenge of reducing our environmental impact in order to realize a sustainable society.

Finally, I would like to briefly explain our efforts to enhance corporate value.

Cash Allocation and Growth Investments e

To achieve consolidated net sales of ¥90.0 billion, we will execute aggressive growth investments in

& each of the semiconductor and FPD, general industrial, and overseas fields.
For shareholder returns, we will combine a stable dividend policy with agile share buybacks (details on
the following page).

5-year allocation image Investment plan to support growth
~
| ¥40.0~60.0 billion over 5 years
Cash-in Cash-out
Semiconductor and General
FPD field industrial field Overseas
Operating CF o
i > = Bolster production capacity ® consucLiew building at = Building an optimal
80 0~90 0 at the_ Tokyo No.2 Plant Nagoya Plant business model in the US
billion yen a Kitalytshei:Pant = Address growth fields = Increasing sales in the
B ?d('i(esls advanced including environment and ASEAN region
echnologies energy
Shareholder
returns
Borrowings, etc. 25 0..35 0 Purpose Purpose Purpose
1 0_0"“1 5_0 billion yen Responding to strong demand Fostering the next Capturing growth
billion yen Securing technological superiority| earnings pillar ?D]r:?(l:lumhes in the global
Cash and deposits Other Developing new coatings L
(as of March 31, 2026) 10.0~200 =
prdli ere are opportunities necessary for growth,
147 bill If th. M&A rtuniti fi wth
Bilieiyen fionzyen then they will be considered as appropriate
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To achieve consolidated net sales of JPY90 billion, the Company will execute aggressive growth investments
in the semiconductor/FPD, general industrial, and overseas sectors. During the period of TOCALO 2030, we
expect to generate operating cash flow of JPY80 billion to JPY90 billion over a five-year period. We will use
this cash flow as a source of funds to make growth investments of JPY40 billion to JPY60 billion, which will
lead to further earnings growth in the future.
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Shareholder Returns Ll

& Shareholder Return Policy
Continue operating with a target of a consolidated dividend payout ratio of approximately 50% and a minimum DOE
(dividend on equity) ratio of 5%.

J Share repurchases
Share repurchases will be flexibly implemented while taking into account the business environment, financial condition,
and other factors.

Dividend per share (yen)

g Dividend payout ratio 50.2% 50.2% 50.2% 50.0%
(consolidated) »

389% 39.6%

5 68
35 45 50 Medium-term management plan period
FY2020 FY2021 FY2022 FY2023 FY2024 FY2025 FY2026
(forecast)  (forecast)
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We also intend to continue to provide stable and continuous returns to shareholders, with shareholder
returns expected to reach the JPY25 billion to JPY35 billion level over the next five years. The Company will
continue its current policy of returning profits to shareholders by targeting a consolidated dividend payout
ratio of approximately 50% and a dividend on equity, DOE, ratio of at least 5%.

To All TOCALO Employees

BE TOCA LO Being a TOCALO employee

TOCALO has grown by overcoming numerous business crises, including the Great Hanshin-Awaji Earthquake, hostile
acquisition attempts from overseas, the Lehman Shock, and the Great East Japan Earthquake.

We are currently taking steps to address the impact of export controls on critical resources and the deteriorating situation in
the Middle East.

While every aspect, including social conditions, coating demand, and technical trends, will continue to undergo rapid and
sweeping changes, we must work together as one to address these shifts and ensure the sustained growth and
development of TOCALO.

Employees are at the very heart of TOCALO. As key stakeholders yourselves, it is you who will build a TOCALO that earns
the trust of each and every one of us. =l

“BE TOCALO": Let us all join forces to lﬁd{ a company where every employee takes genuine pride in being a member of
the TOCALO family!

The last page contains a message for employees.

That is all. Thank you very much.
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Moderator : Thank you very much.
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Question & Answer

Moderator [M]: So, as indicated, we will begin with a question-and-answer session from those in the audience.
Online attendees are encouraged to submit questions via the Q&A function at the bottom of the screen during
the Q&A session at the venue. A full transcript of this presentation, including the question-and-answer portion,
will be made available to the public. Therefore, if you wish to remain anonymous, please do not give your
name when asking questions.

Okay, we will answer your questions. If you have any questions, please raise your hand and a staff member
will bring the microphone to you.

Thank you.

Osawa [Q]: My name is Osawa of Ichiyoshi Securities. Thank you very much. There are three major ones, and
| would like to ask them one at a time.

One of the first things is the premise of the new fiscal year and a few other items. The first is ordinary profit,
which is expected to be affected by the exchange rate of JPY300 million, so | would like to know how much
you are assuming for the exchange rate.

In the case of industrial machinery, you mentioned that you expect flat sales for the segment, and regarding
industrial machinery, could you please outline the business environment and outlook for the current period
for the bearings and energy sectors? Also, regarding the subsidiaries, you mentioned that the semiconductor
sector, which has been growing significantly, had leveled off for the time being. Could you explain what the
current situation is? In addition, | understand that the growth of subsidiaries is modest in the mid-term plan,
so | would like you to mention the mid-term plan as well.

Goto [M]: Yes. Mr. Osawa, | am Goto. What did you mean when you said JPY300 million in foreign exchange?
Osawa [Q]: Didn't you see a negative impact of JPY 300 million in the analysis of increase/decrease?

Goto [A]: This is a foreign exchange impact, not just foreign exchange, but we are of course looking at a neutral
foreign exchange impact in FY2027, in the sense that the foreign exchange gains that we had in the previous
year will decrease.

Osawa [M]: If it’s just a decrease in marginal gain, that is not a problem.

Goto [A]: The assumption is made at about JPY150 to the dollar. And secondly, whether it is industrial
machinery or a subsidiary, are you asking about a lull and what will happen in the future?

Osawa [Q]: For what reason do you think this year will be a slow year, and the growth in the medium-term
management plan also seems relatively modest.

Kobayashi [A]: Yes. The lull in overseas subsidiaries is due to the fact that they are restricted to a certain
extent from selling the latest technology in China, which is said to be the most advanced technology in the
world, and although we are working with manufacturers to provide cutting-edge technology overseas, our
overseas development does not include the latest technology. We have been making good progress with the
expansion of past technologies, but we expect that the next generation or new technological requirements
will gradually impose restrictions to a certain extent, and we have not included the latest technologies in our
medium-term management plan
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| hope you understand that there is a line drawn between the US-China relationship and the US-Japan
relationship in terms of what to do with innovative technology and we are operating under those constrains.
We are also looking at the mid-term management plan with some restraint.

Also, regarding the industrial machinery field, which is said to be stagnating, we had anticipated significant
growth in the NAS battery segment within that field. We had been placing considerable hope in this area since
last year, but an announcement was made last year that we would be withdrawing from it. Whilst our business
plan had included substantial projections for new energy initiatives of NAS battery.. We have reached a point
where we need to start looking for alternatives again, and whilst | intend to take on new challenges for new
energy from now on and ensure they bear fruit, | suspect this financial year will be much the same as last.

Osawa [Q]: Thank you very much. The second and subsequent sections are related to the mid-term plan. In
the graph, the market assumption is that the average annual growth rate from 2022 to 2030 will be 10%, but
what is the assumption for 2025 or 20267

Kobayashi [A]: There are many theories, and | wrote a number that is already published and | am sure of,
which is this kind of growth from a 2022 base, and USD1.3 trillion for 2030. This is a bit different from what
we are talking about in the semiconductor industry, but when asked what our growth forecast is under such
circumstances, we can only give a rough estimate, such as that we expect to double our growth from FY2022
onward.

Osawa [Q]: | understand. The reason | asked you about the market is that, according to what TOCALO just
told me, you are expecting growth of 12.7% over the next five years, 25 years to 12.7%, so the point is that |
would like to know whether you are expecting higher or lower growth than the market growth, and that is
the target that you are looking for.

Kobayashi [A]: It is roughly linked to market growth, but we examine growth based on the forecasts that
come from individual customers, and | would appreciate it if you could understand that these figures are the
result of that examination. So, each one is a forecast for the fiscal year ending March 31, 2031, which we have
received from each customer, and we have added up the aggregate numbers.

Osawa [Q]: For example, in terms of individual semiconductors, there are various genres such as discrete and
sensor semiconductors, and the areas in which TOCALO is involved are mostly innovative memory and logic
semiconductors. And | think it's a field that will probably purely push up the overall growth rate.

Also, there may be some specific customers related to thermal spraying, and since the growth there is high,
there may be an idea to aim for a 15% average, for example. There is a possibility of increasing the number of
areas or of independent growth, so | wanted to know the market average, or to put it another way, in a sense,
following the market.

Kobayashi [A]: What we are announcing is the relationship with etch system manufacturers, but a certain
company in the US is not working mainly in etching, but in fields other than etching that we are approaching
or in the approach to semiconductor equipment manufacturers, other than those related to exposure system
etching, as mentioned in our medium-term management plan. The figures are based on our current forecast,
including our approach to semiconductor equipment manufacturers in fields other than etching related to
exposure systems.

Osawa [Q]: So, they are being served without those new things.
Kobayashi [A]: You can assume that the new stuff is in there.

Osawa [Q]: Do you mean that it includes exposure and so on?
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Kobayashi [A]: We are not expecting a large amount currently, but we are putting in a little bit.

Osawa [Q]: | understand. Thank you. And thirdly, finally, you have a plan for ordinary profit, the mid-term
plan, was it 22.3% in the final year? This year, the percentage is 25%, and the so-called ability-based
percentage is 23.3%, which means that the percentage will remain the same or slightly decrease, which,
simply put, could be considered to be an increase if the percentage of semiconductors increases. This is the
idea, but if you just say it is prudent, that is fine, but | would like to know your thoughts on this.

Kobayashi [A]: Yes. | am not saying that we are cautious, but since we are talking about the next five years,
we need to consider the fact that we will be aggressively investing in human and capital resources and
equipment, and depending on what the world looks like in 2030, we may be aggressively investing in
equipment again in the fourth or fifth year of this five-year period.

Taking that into account, as you mentioned, the figure is around 22.2% compared to the current 23%. | assume
your point is that this represents a slight decrease. However, we have taken a cautious approach in this regard.

Kobayashi[A]: It is a number that we discussed a lot, but | have to admit that we were still somewhat cautious
about setting it as a target.

Osawa [M]: | understand. Thank you very much.
Moderator [M]: Thank you very much. Other questions by the audience? Yes, thank you.
Watanabe [Q]: Thank you. | am Watanabe from SMBC Nikko Securities.

The first point is that there is a certain amount of divergence between the current situation and then the
budget formulation, perhaps budget. They were assembled in January or February and are now being
announced, so in case of other companies, it seems to me that there is a divergence, with a slight increase in
March and April. Could you please explain? | am wondering if the way the equipment comes in could be rate-
limiting for your company, and | would like to be involved in that as well.

Kobayashi [A]: The semiconductor-related numbers are up considerably now. To be honest, | am not sure
that | am capturing it accurately because it really fluctuates a bit widely, but | am reinserting the numbers
once they have been recalculated in March and April. once In April, once again, | was able to recalculate the
numbers. However, | have a feeling that have already exceeded this by about 10% in terms of numbers.

Watanabe [Q]: | understand. We look forward to your upward revision.

The second is at the medium-term plan. The announced capital investment is JPY40 billion to JPY60 billion,
but how much production capacity will be secured when this investment is made? There is quite a wide range
between JPY40 billion and JPY60 billion, but considering the tangible fixed asset turnover rate and other
factors, | would guess that they will have a little more capacity than the JPY45 billion figure, half of the JPY90
billion that was given this time. Please tell us your thoughts, to the extent possible, on how much production
you will prepare for, especially in the area of semiconductors.

Kobayashi [A]: As you may have seen in the materials provided, our capital investment has typically been
around JPY4.5 billion every year, but from 2025 and 2026, this figure will rise to nearly JPY10 billion. We plan
to maintain this level of investment throughout the five-year period of our new medium-term business plan,
with capital expenditure expected to range between JPY9 billion and JPY11 billion.

For the semiconductor-related business, we are talking about doubling the production capacity, which is a
fine line between 2024 and 2025, but we are aiming to double the production capacity from that point on.
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In addition to this, we will also consider investments in aircraft-related industries and overseas-related
investments, which are slightly different from the semiconductor industry, and we are planning to make
capital investments in the range of 400 to 600 and to double the capacity of the semiconductor industry, plus
other areas.

Watanabe [Q]: | think it is necessary to prepare the factory space ahead of time, but do you feel that there
will be a little extra capacity in buildings and land in 2030, or will it cost a lot of money for the equipment, and
if additional investment is needed, will it be able to swing even higher? What do you think will happen?

Kobayashi [A]: Regarding land, we are preparing the new plant land in the Nagoya area, and we are also
considering purchasing a land adjacent to it, but | am not sure if we will be able to purchase it or not.

For the other parts of the project, we will still include land in our plan to acquire it if necessary. | believe that
the plan will remain at about JPY10 billion per year, including such items.

Watanabe [Q]: | understand. Thank you.

| would like to ask you to explain a little bit about the new technologies you are using. Firstly, regarding your
entry into the market for exposure systems and the like, | would like to know what specific technologies you
intend to utilize. Also, | believe the term AM layering was mentioned. As | have not heard much about this
from your company, | would appreciate it if you could explain that aspect.

Kobayashi [A]: Yes. In the field of exposure systems, there is a need for existing thermal spraying technology,
and if required, we can use PVD and CVD thin-film systems and their evolved systems, and in the area of shape
and surface modification, of course the material is of course important, but the shape of the surface is also
very important. We can think about what kind of roughness we can make in terms of its shape, or we can
think about forming microstructures in terms of shape, such as 1-micron height unevenness or 5-micron
height unevenness or something like that, and we can incorporate those kinds of things into our work. We
would do it in various fields. We are considering not only exposure but also other applications on the film
formation side.

And | mentioned AM as a new technology this time, but this is called additive manufacturing or perhaps it
would be better to call it 3D lamination in general, or perhaps it would be better to call it 3D lamination for
resin-based products. We use ultraviolet-curing resin to create shapes by curing with ultraviolet rays, and now
we are using laser cladding and other techniques to create objects by laminating even with metallic materials.

At the present stage, technology is being developed mainly by machining manufacturers, but we are also
involved in laser cladding and thermal spraying as a representative of the technology on the side of melting
and laminating and are working on AM technology. By doing so, we can create materials, although at this
stage it is not so important.

We have been coating materials that have been created, but | think that there is a new market soon where
we can propose the creation of materials and coatings or the creation of such materials. All AM companies
are dreaming of this, and we will enter the coating side and focus on the creation of materials that will serve
as the foundation or base material for coatings.

Watanabe [Q]: Just to confirm, for semiconductor manufacturing equipment, will the equipment continue to
be ceramics or metals? Are there other targets, such as glass-based products or coatings on new materials?

Kobayashi [A]: Of course, | think that is part of it. If we focus solely on thermal spraying, metals are by far the
focus. we are also developing applications that involve applying coatings to ceramics or applying further
coatings to specialized materials, and this work is gradually progressing.
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Watanabe [Q]: One more confirmation, AM. In terms of nuance, | think your company's job until now has
been to apply coatings to certain equipment, but if the 3D laminating process uses lasers to laminate, the
materials will be melted, so you will be able to do both the equipment side and the coating side at the same
time? Or is it closer to the image of building the equipment side?

Kobayashi [A]: Now additive manufacturing builds up the equipment itself. So, even if the material has voids
inside, by creating layers, the voids are left intact and the material is created.

The most used turbine blades are turbine blades. It is the same with aircraft blades, but we can do something
like that. Furthermore, since we also handle coating as a post-process, we believe that an in-house integrated
system from component manufacturing to coating will come into view as a potential development.

Watanabe [Q]: So, it's like a coating plus additional business development.
Kobayashi [A]: | guess it is like the original.
Watanabe [Q]: Make materials. They come in from the side of processing equipment.

Company Representative [A]: If that is the case, for example, we are a coating company now, but | think it
may be possible that TOCALO will eventually take over all the parts and components.

Watanabe [M]: | understand. Thank you.

Moderator [M]: Thank you very much. We are running out of time, but does anyone in the audience have any
guestions? Do you have any questions? Now, if | may, | would like to read out some questions from those of
you who are joining us online.

Participant [Q]: | have a question regarding your results for the fiscal year ended March 31, 2026, and your
plans for the fiscal year ending March 31, 2027. First of all, your exchange rate assumption for the fiscal year
ending March 31, 2027, is JPY150, but could you please confirm the actual rate for March 2026?

Goto [A]: Yes, Goto will answer. As | mentioned earlier, we are currently assuming an exchange rate of around
JPY150 to the US dollar. We use mainly the Taiwan dollar, the Chinese yuan and US dollar for currency
conversion, and for the fiscal year ended March 31, 2026, we used JPY20.81 for the Chinese yuan, JPY4.81 for
the Taiwan dollar, and JPY149.62 for the US dollar. That is all.

Moderator [M]: | understand very well. Thank you. Moving on to the next question.

Participant [Q]: If you divide semiconductors into these five regions, Taiwan, Korea, the US, China, and the
rest of the world, what would be the regions with higher or lower growth than the overall average of 25%, for
example, Taiwan higher than that or China lower than that?

Goto [A]: we have not planned it in such a way that any particular region is singled out as being higher. As
the President explained earlier, we base our planning on forecasts provided by manufacturing equipment
manufacturers. We do not specifically formulate our plans based on where we anticipate the highest growth
in the semiconductor market, so it may be difficult for me to answer your question. Sorry.

Kobayashi [A]: | think you are probably referring to the state of semiconductors in each country, as if you
were a device manufacturer. We collaborate with manufacturers of semiconductor manufacturing equipment.
Globally, the main players are two companies in the US and two in Japan, and we do business with several of
them. Consequently, our operations are inevitably skewed towards the US and Japan.
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However, our service bases are in Taiwan or China, so we can provide service at each location, but we are not
seeing large numbers as a business.

Moderator [M]: Thank you very much. | am afraid. | am sorry, time is running out, but | have three more
questions. Is it all right to continue? Moving on to the next question.

Participant [Q]: Is there a difference in the growth rate between your semiconductor domestic and overseas
customers, or is it the same?

Kobayashi [A]: | believe your question is asking whether it is correct to understand that, with regard to major
domestic and overseas customers, the situation is not only in the US, and Japan, but rather that business
dealings and customer relations appear to be handled individually at each location.

Manufacturing equipment makers are still growing. | am not sure if the growth is different, but as the scope
of our market expands, so does the scope of our overseas customers, so | think it is difficult to compare the
two.

Moderator [M]: Thank you very much.

Participant [Q]: What factors do you see in your operating margin plan for the fiscal year ending March 31,
2027, being lower than the fiscal year ended March 31, 2026, even as the percentage of semiconductor sales
is rising?

Goto [A]: You are referring to the decrease in operating profit margin compared to the fiscal year ended
March 31, 2026, but as we have disclosed this time, the retirement benefits and subsidies are included in the
ordinary profit. As for the above, as we have disclosed from this time, retirement benefits and subsidies are
included, so excluding them, we are of course planning for an increase in profit.

However, as for H2 of the fiscal year, some semiconductor production equipment manufacturers have yet to
announce their financial results, so it is true that we have been conservative in our plans for H2 of the fiscal
year.

Moderator [M]: Thank you very much.

Participant [Q]: Has the surge in memory prices and price increases for various materials affected various
parts of your company? Also, have such effects been factored into your plans for the fiscal year ending March
31,2027?

Kobayashi [A]: | think the memory price spike doesn’t have a direct impact on our business. If the soaring
price of memory leads to the sale of more manufacturing equipment, our demand may increase, but we do
not understand how much of this increase is reflected in the current demand.

| am sure that material price hikes will start in various ways in the future, but we have not factored this into
our plans at this stage. We are currently considering how exactly we will disclose these surcharges and raw
material prices, whether we will publish them as a fixed surcharge or negotiate them on a case-by-case basis.
We have not factored this into our current plans, as we are able to meet demand for the remainder of the
year using the materials we already have in stock. We intend to consider how and when to incorporate this
into our plans and will decide on our next steps accordingly.

Moderator [M]: Thank you very much. | am deeply sorry, but we have exceeded our scheduled time. If you
have any questions that we were unable to answer due to time constraints or if you have any new questions,
please contact the person in charge of IR by e-mail or phone, and we will try to answer those that we can.
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With these words, we would like to conclude the financial results briefing of TOCALO Co., Ltd. Mr. Kobayashi,
Ms. Goto, Mr. Nakai, Mr. Masago, thank you very much for your time today.

Company Representative [M]: Thank you very much.
Moderator [M]: To everyone here today, and to those joining us online, thank you very much for taking the

time to join us despite your busy schedules. Thank you very much. Please have a safe trip home. Thank you
very much.

[END]
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1. Portions of the document where the audio is unclear are marked with [inaudible].
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3. Speaker speech is classified based on whether it [Q] asks a question to the Company, [A] provides an
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